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NEW YORK -- Two years after the market reached its financial crisis low, financial advisers are breathing easier but still pondering what to make of it all. 
On March 9, 2009, the Dow Jones Industrial Average, battered by the demise of Wall Street giants Lehman Brothers and Bear Stearns, closed at 6,547, a 12-year low and less than half its 2007 peak. Around that time, Dow Jones Newswires wrote about an informal "peer group" of eight independent financial advisers who meet twice a year and hold regular conference calls to share experiences and advice. The advisers fretted about picking the right investments, how to reassure clients and where to turn for advice amid all-but unprecedented uncertainty. 
Two years later, stocks have snapped back and the economy is growing, if slowly. Dow Jones Newswires got back in touch with some of the same advisers. Here are just a few of the things they say they've learned. 
--Err on the side of caution. 
Madison, Wisc.-based Mike Dubis stress-tested his clients' portfolios before the market crash. But such a sudden collapse of prices across stocks, bonds and other assets can be hard to anticipate. As a result, he has made the mix of stocks and bonds in typical client portfolios slightly more conservative. 
	

	 
	 


"50/50 is the new 60/40," he says. 
--Don't mess around when it comes to bonds. 
To the extent fixed-income holdings are meant to lend stability to investors' portfolios, stick with high-quality, relatively short-duration bonds such as Treasurys. In a crisis riskier assets such as higher-yielding corporate bonds tend to act like stocks. 
"People who reached for yield in 2008, not only saw their stock portfolios go down 40%, they saw their bond portfolios down 20% to 25%. The combination was very traumatic," says Reston, Va.-adviser Mark Atherton. 
--Don't ignore the unlikely. 
After seeing seemingly impregnable Wall Street firms collapse, San Francisco-based adviser Milo Benningfield isn't taking anything for granted. Case in point: Since many of his clients own California municipal bonds, he is watching his home state's budget problems closely and thinking about the trade-offs of diversifying into national municipal holdings. 
	

	 
	 


"We take the fault lines in the muni bond market seriously," he says. "It's not a reason to panic. It's a reason to pay attention." 
--Know your clients better than they know themselves. 
What investors will say they can handle in terms of losses and how they actually react in a bear market aren't always the same. One trick Mike Dubis uses: First ask investors whether they can stomach a big stock market loss, say, 40%. Then make them take a piece of paper and multiply their life savings by 0.4 and see if they are still happy with that level of risk. 
"The most aggressive ones change their mind," he says. 
--Don't panic! 
While the financial crisis launched a vicious bear market, stock prices have snapped back quickly. Ultimately, many advisers feel vindicated because investors that followed their advice largely weathered the storm. 
In a sense, "2008 was not a significant event for an equity investor that did not sell," says Merritt Island, Fla., adviser Steve Podnos. "Most of my clients have more money than they did in 2007." 
--(Ian Salisbury is a Getting Personal columnist who writes about personal finance; he covers topics including exchange-traded funds and separately managed accounts. He can be reached at 212-416-2241 or by email at 
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